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LawyerGuard®
An insurance and risk management program for lawyers

The LawyerGuard Program consists of:
• Preferred Program for Defense A"orneys with 51%
or more in the defense area of prac!ce for all 
firm sizes.

• General Prac!ce Lawyers Professional for law 
firms of all sizes (targe!ng firms with 1-100 
a"orneys), considering most Areas of Prac!ce.  

• Quota Share Lawyers Professional coverage.  
Program “Sweet Spot” includes defense firms of all sizes na!onwide with 51%+ defense 
in their Areas of Prac!ce (AOPs).

Eligibility:
LawyerGuard is designed for well-run law firms. 
Coverages are individually tailored to fit the needs of
each law firm.  Primary coverage is provided on an  
admi"ed basis and available in all states (except AK,
ME, NH, OR & VT), subject to state filing requirements.

 The only DRI Sponsored Lawyers Professional Liability Insurance Program

The Preferred Program for Defense A"orneys:
• Designed for law firms of all sizes engaged in at least 
51% defense work.

• Deduc!ble for defense firms is automa!cally 
reduced by 10%.

• Defense firms receive a 10-15% discount on their 
premium.

• Defense firms are eligible for special coverage 
enhancements & fewer exclusions.

General Prac#ce (non‐defense) Law Firms
• Full !me private prac!ce law firms with 1-100 a"orneys.
• We will consider firms engaged in high hazard AOPs such    
as Plain!ff Work (BI/PD), Real Estate Work, Collec!ons,  
Entertainment (no high profile), Banking/Financial 
Ins!tu!ons (up to 25%), Securi!es (up to 15%) and 
patent li!ga!on.  

LawyerGuard Is A Proud Sponsor Of DRI’s Annual Meetings

We look forward to seeing you at next year’s 
“2019 DRI Annual Mee!ng” in New Orleans.

Established in 1988 and endorsed by the DRI–The Voice of the Defense Bar, LawyerGuard has been insuring a"orneys all over
the na!on. With a unique understanding of the exposures a"orneys face, our experienced professionals know how to provide
the appropriate coverage to protect your clients. Now, with our new rela!onship with QBE, we have the ability to broaden
our coverage offering for defense firms, while expanding our appe!te in order to consider wri!ng most non-defense firms.


